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A Blueprint for Retiring with Confidence

Verity Wealth Group

hen Stephen Ting was growing up, his mother worked

for a prominent, wealthy family in town. As the owners

of multiple businesses, this family was admired for
their success.

Back in town for a visit in the early 2000s, Stephen went out to dinner
and was shocked to find that his server was that family’s matriarch, now
in her 60s. They had been unable to withstand the financial crisis of the
1990s, yet Stephen’s mother was comfortably retired.

“What I learned from that is that it really isn’t about where you start;”
Stephen says. “It's about prudent planning that enables you to weather
storms.””

That realization helped cement his interest in financial and
retirement planning. Now the president and founder of Verity Wealth
Group, he is dedicated to helping clients properly plan for what lies
ahead. His firm builds strong relationships to guide families to the
finish line: a comfortable, fulfilling retirement.

Crossing the Finish Line, Together

“Our clients become our extended family, and we take a holistic
and methodical approach to financial planning,” Stephen explains.
“During the year, we're constantly in touch with our clients, from
plan reviews to client appreciation events. We're not just looking for
another customer. We are in the retirement race together.”

The first step is a “get to know you” consultation, after which he
collaborates with a team of financial planners, tax specialists and
attorneys to design strategies. “Many people have done well in the
financial accumulation years of their lives, but they’re not prepared
for the many pitfalls that can derail their retirement years,” he says.

While retirement income is key, the team also addresses legacy
planning, risk management and tax mitigation. “A number of newer
laws that have been passed have affected how wealth gets transferred,”
he explains. “A lot can get lost due to taxation, unforeseen costs or
just plain oversight. We talk about enhanced planning, because that’s
going to be a big deal”

Just 10 days after the consultation, Stephen and his team share
a Retirement Blueprint that addresses the concerns and risks that
were discussed. The process provides clients with a confident path
forward.

“We had a client who had been thinking about retirement for a
few years, but she felt she hadn’t saved enough,” Stephen explains.
After going through the planning process, “The light bulb came on,
and she got it. She was able to retire that same year.” Each situation is

Stephen Ting

unique, so results may vary. This particular client has been travelling
regularly, sending Stephen photos from cruise ships and European
destinations.

Its all part of Stephen’s personalized, holistic approach, which has
led to two decades of professional success helping clients plan their
future.

“I particularly enjoy getting to know the people who come through
our doors. As part of the Verity family, we prioritize their success over
ours. That’s what our business is about,” he says. “The satisfaction of
being able to help our clients cross the retirement finish line and stay
retired is priceless”
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